
 

 

 

Beardow Adams Technical Sales / Area Sales Manager – Landskrona, Sweden 

 
Beardow Adams is a world leader in the adhesive manufacturing industry with over 20,000 
end user customers across the globe. The company has an impressive reputation and our 
industrial adhesives are used daily in tens of thousands of businesses and households all over 
the world. From the closing of a box, pages in a book and label on a bottle to the mattress you 
sleep on and the sticky tape used on your next present, all will be manufactured using an 
adhesive. 

Beardow Adams AB (previously known as Svenska Lim) has been around since 1901 and our 
registered office is in Landskrona. All of our adhesives are produced in an ISO 9001 and ISO 
14001-certified manufacturing environment.  

Job Description 

Beardow Adams is one of the leading adhesive manufacturing companies in the industry. 
We are now looking for a Technical Sales Representative / Area Sales Manager based in 
Sweden or Finland with previous experience from our industry, related industries or other 
technology driven businesses. 

In the role, you will actively work with existing and new customers, mainly in Finland and 
Sweden, but also to some extent internationally. Our customers range all the way from the 
market leading companies to the smaller ones. Typical market sectors can be packaging, 
wood working, PSA, bookbinding and product assembly. As a business partner, we always 
provide product solutions suitable for our customers’ needs. 
 
It is important that you are used to, and enjoy, to meet customers face-to-face and that you 
can sell complete solutions based on the needs of the individual customer. You are simply a 
specialist in creating long-term and profitable relationships with our customers! 
 
You will start from your local office, or our office in Landskrona, and will be traveling for 
about 3-4 days a week. The remaining part of the week you work in the office with customer 
follow-ups and project drive, administration and planning. You plan and use your time based 
on a detailed marketing and activity plan. You report directly to the Sales Manager and are 
measured based on how you manage and grow your business and your customer portfolio. 
 
We Offer 

For the right person, we offer an exciting sales job filled with daily challenges, job 
satisfaction and opportunities for personal development within the Swedish company, being 
part of a market-leading international company. With us, we will help you to manage the 
challenges of everyday life, we will support you with quick decisions and a strong team spirit 
with a common goal. We offer a fixed salary, a result-based bonus and a company car. 

 

 



 

 
 

Experience Required 

We believe that you have previous experience from B2B selling with good, documented, 
sales results. Experience from the manufacturing industry is a plus. You may also be a 
skilled technician with a suitable personal sales profile, who would like to try a technical 
sales role on. 
 
As a person, you are technically interested and knowledgeable. You are well acquainted with 
computers, for instance the MS Office package and CRM systems. You have a driving 
license and are fluent in Swedish, Finnish and English, both verbally and in writing. 

Personal Characteristics  
 
In order to succeed in the role, it is important that you are a person who is stimulated by 
visiting customers and someone who has a great drive. You enjoy negotiating and have the 
ability to help the customer to find the best solution. It is important that you are a team 
player, with the ability to also work on your own, independently of others. Last, but not least, 
you have a private life situation that allows you to travel to your customers. 
 
Application 

In this recruitment we work with ActivPersonal and you are welcome to contact recruitment 
consultant Johan Spjuth on +46 733 670 660 for questions. The deadline for applying is April 
30, but please apply as soon as you can, as the selection process will be starting earlier.  

Welcome with your application! 

https://my.careerhub.se/?jobid=113724&source=&showjob=1

